








First Copy 





27 





A National Newspaper for Every Branch of the Industry 





SHOP EQUIPMENT — 








Entered as second class matter Aug. 27, 1925, Post 
oo N. 


Vol. 13. No. 1724 Office, N. Y., Under Act of March 8, 1879 


Sere 


5 WJ G&G 








| PA RTS 


NEW YORK, SATURDAY, 


- Automotive B aily News — 


* STAVIATION= = <a 


«TIRES x< 
ACeESsORIES _}————— 


iS 


€ 
e 


MAY 7, 1932 5 Cents. $12 Per Year 





Wholesale and Retail 
Car Financing Swings 
Upward During March 


New and Used Cars Show Good Unit Gain During 
Month Over Total for February 


Washington, May 6.—Atuomobile financing, both whole- 
sale and retail, took an appreciable rise in March. Both new 
and used cars participated in the upward trend and the aver- 
age price of new cars financed was higher than in the cor- 

responding periods of either 1931 or 193 
Wholesale financing of automo-%————- 


bes in March mounted 1. 84-| DIAMOND-T REPORTS 
SALES GAIN OF 33% 


as 
for February. Wholesale financing 
for the first three months of 1932) 
amounted to $102,322,217 as com- 
pared to $153,067,347 for the same 
period of 1931 and $191,234,822 for 


the first three months of 1930. Chicago, May 6.—A 33 per cent. 
Retail financing for March | sales gain in April over March is 
amounted to $51,318,964, represent-| reported by E. J. Bush, vice-presi- 


ing 141,187 cars, of which 32.86 per | 
cent, were new cars, 64.01 per cent. 
used cars and 3.13 per cent. un- 
classified. This compares to $44,- 
829,138, representing 123,574 cars in 
February. 

A total of $26,985,512 went to the 
financing of 46,380 mew ‘cars in 
March, these figures comparing to 
$23,623,496 for 40,780 cars in Febru- 


pany. 

He declares the export market has 
been unexpectedly good, and de- 
scribes the company’s sales outlook 
as favorable for the balance of this 
year. Mr. Bush points to the com- 
pleteness of the line and lowered 
prices inaugurated several months 
ago as having been of particular aid 








ary. in the sales records made. 
Used cers io the number of 90,- 
373 wer : finazr od for $22,852,574 =) 
Md “cass, finaneed tor siogaroes | KINGS COUNTY BUICK 
PE eects price per new iia REPORTS APRIL GAIN 


was $582, comparing to $579 in Feb- | 
$536 in March, 1931, and $555 | 
in March, 1930. The average price | 
of a used car remained stationary 
at $253, which was also the Febru- 
ary figure. This compares to $270 
for March, 1931, and $255 for March, | 
1930. 

Retail financing for the first three 
months of 1932 amounted to $140,- 
776,631, of which $74,084,679 went 
for new cars and $62,768,525 for used 
cars. This compares to $219,819,241 
for the same period of 1931, with 
$124,822,102 for new cars and $89,- 
631,994 for used cars. 


ruary, New York, May 6.—The report of 
April sales released by T, South- 
worth, president of Kings County 
Buick, Inc., is indicative of an up- 
ward trend in automobile buying. 

Deliveries of new Buicks in April 
exceeded March deliveries by 27 per 
cent, 

Deliveries of new and used cars 
by Kings County Buick have shown 
steady increases each month during 
1932, and from present indications 
Mr. Southworth believes that May 
will show a substantial increase over 
April eliveries. 


FOR MONTH OF APRIL 


dent of Diamond-T Motor Car Com- | 


April Marked Turning Point 
In Sales, Repo rts Indicate 


COSART PROMOTED 
REGIONAL HEAD FOR 
DODGE IN ST. LOUIS; 


Detroit, May 6. — L. 


D. Cosart, | 


|General enwien Shown Gun a With Some 
Makes Topping April, 1931; Further Gain 
Predicted During May 


By CHRIS SINSABOUGH 
Detroit, May 6.—Such encouraging returns are coming 


formerly assistant to executives in| in from the field that it looks now as if April really marked 


the sales department, Dodge Brothers 
corporation, Detroit, has been ap- 
pointed regional manager at St. 
Louis, Mo. He succeeds Frank V. 
Smith, also formerly of the Detroit 
factory organization, who has been 


transferred to other duties with 
| Dodge in the East. 
Cosart joined Dodge Brothers 


Corporation in 1926 in a secretarial 
capacity. He was subsequently a 
field representative for Dodge and 
a district manager for Plymouth. 
Mr. Smith was office manager at 
the factory for several years be- 
fore being named regional manager. 


FORD V-8 OUTPUT 
STARTS AT CHICAGO 
ASSEMBLY PLANT 


Chicago, May 6.—Production of 
new YV-8 Ford models at the com- 
pany’s plant has just started on a 
fifty car daily output. The 4 cylin- 
der models are being built at the 
rate of thirty to thirty-five units a 
day and there is some production of 
commercial car chassis. For some 
time trucks constituted the entire 
output of the local plant. 

It is stated that the first of the 
V-8s built here and being supplied 
to dealers for demonstration purposes 
and the first consumer deliveries 
to a few fleet owners. As yet dealers 
are not being authorized to specify 
definite delivery dates on orders 
signed ¢ or being © taken, 





| already 








The average price of new cars for 
the three-month period was $576, a 
considerably higher figure than the 
average of $546 for the same period 
of 1931 and $560 for 1930. The aver- 
age price of used cars for the same 
period reflected a somewhat differ- 
ent story, the March average of 
$255 comparing to $274 for March, 
1931, and $283 for the same period 
of 1930. 


FIVE LEADING CAR 





Detroit, May 6.—R. L. P 


report for April, 1932. 


MAKES IN POINT OF | Ulineis. N 
SALES TABULATED Ft Ae : an sto 


showing in comparison with the pas- 
senger car sales in the same states 
during March of this year, when the 
total was 9,547 units, The gain reg- 
istered by April in the states report- 
ing so far amounts to about 44 per 
cent. over March, by far the largest 
comparative uplift so far shown in} 
| 1932. This indicates that the spring 
selling season actually did function 
(a fact doubted in some quarters), 
even though it was on a lower level 
than Jast year. 

In comparison with the passenger 
car sales in these same states in 
April, 1931, the showing is not quite 
so favorable. The total in these six 
states a year ago was 30,241 passen- 
ger car units. The volume of sales 


New York, May 6.—The leading 
passenger cars in point of sales in 
the United States in March, in the 
order of their standing, were 
Chevrolet, Ford, Buick, Plymouth 
and Pontiac, according to the regis- 
tration returns from forty-six) 
states and the District of Columbia, 
as published by the Automotive 
Daily News. 

The sales ladder for the month 
presents several changes from that 
of February, particularly in the} 
second group of five cars. Rank- 


ing from sixth to tenth in point of | 
registration for the month were the | 
following, in order: 
ler, 


De Soto, Chrys- 
Studebaker and Olds- 





Dodge, 


(Continued on Page 6) 


passenger car sales figures covering six states, 
The states in question are Delaware, 
North Sco South Carolina, 
They show a total of 13,751 passenger cars sold 


APRIL SALES IN 6 STATES — 
SHOW 447, GAIN OVER MARCH 


olk & Company today released 
the first to 


West Virginia and 





this April is about 44 per cent. of 
what was being done a year ago. 
The encouraging feature of the 
figures presented above lies in the 
fact that Ford sales in the six states 
so far reporting have amounted to 
only 911 passenger car units, against 
9,147 cars disposed of in April, 1931. 
This accounts for a drop of more 


showing of this year against last. 
In the May figures we shall begin 


the new Ford models. It will not be 
any normal Ford volume, but we 
| Shall see the’ beginning of the flood 
to come. We shall not, in all prob- 
ability begin to get a fair compari- 





rolling in early in July. 








than 8,000 units alone, which would | baker, 
very much improve the comparative | passenger 


to get the first reflection of sales of | baker 


| 


|son with sales figures for months in| the 
1931, until the June statistics start | 





the upturn in retail buying. While Chevrolet’s final figures 
have not been compiled as yet, it is believed that when an- 





‘Continued on Page 2) 


'N.B.M, A. ANNOUNCES 
PROGRAM FOR SPRING 
MEETING MAY 19-20 


Chicago, May $.—Plans have been 
completed for the spring convention 
of the National Battery Manufac- 
turers’ Association, which will be 
held at the hSerman Hotel here May 
19 and 20. A tentative program for 


nounced they will show in excess of 60,000 unit sales. 
* The first April ten-day report of 
17,000 sales was most encouraging; 
ARMY ALLOTTED second ten-day period jumped 
| the count to better than 19,000, 
$230 000 FUND while it is said that the final ten 
’ days will show a considerable in- 
FOR MOTOR TRUCKS crease over the other two. 
‘ De Soto makes a cheering con- 
tribution with a statement that 
Washington, May 6.—The War) April was one of the biggest months 
Department appropriation bill as re- |!" the history of the De Soto dealer 
ported by the House appropriations | °'S@nization. Retail deliveries for 
committee provides $150,000 for pur- the month, including Plymouth sales 
chase of motor trucks and $80,000|Y De Soto dealers, mounted to the 
for ambulances and motorcycles. high total of 7,130 units. Sales were 
The committee refused to approve |?2 Per cent. greater than April of 
$85,373 contained in the budget esti-|!@st year, when 4,151 cars were de- 
mates for development and stand-| livered at retail, and 46 per cent. 
ardization of trucks and parts of| $reater than March of this year, 
truck chassis produced commercially | When deliveries totalled 4,907. For 
on the ground that the plan sug- the second consecutive week, all 
gested ultimately putting the army! Weekly sales record for De Soto were 
into purchasing parts and assem-! broken in the week ended April 30, 
bling cars. when retail deliveries climbed to 
“The automotive industry, the| 1,885 cars. This showing exceeds by 
committee feels,” said the report,|® Per cent. the record of the pre- 
“may be relied upon to co-operate | ceding week, when 1,787 cars were 
to the extent practicable in working | d¢livered, including Plymouths. 
out a scheme of standardization| For the week ending April 30 total 
looking to the procurement of com- | ¢liveries by Dodge dealers reached 
plete untis from the industry.” a new high for 1932 and were the 
War Department officials appear- | /4rgest for any week since Septem- 
ing before the committee in the| er 5, 1931. Over- all deliveries for 
course of hearings again urged the 
adoption of the seven-year replace- 
ment program for worn out motor 
equipment to cast approximately 
$15,000,000. 
General Douglas MacArthur, chief 
of staff, told the committee that 
further delay in launching the re- 
placement program would threaten | 
the continuity of routine peace op-| 
erations. 
As to establishment of a central 
purchasing agency for government 
motor equipment, General Mac- 
Arthur said he thought this would 
not result in any economies as far 


as the War _ Department is con-|the meeting has been announced as 
cerned, as it is getting bottom prices | follows: 
now, Wednesday, May 18, one day prior 


to the formal opening of the con- 
vention, will be devoted to an all 
day session of the technical com- 
mittee of the N, B. M. A., to begin 
at 10 a.m. The committee has been 
hard at work in an effort to develop 
a commercial standard for lead 
storage batteries. They have begun 
toformulate standard methods for 
testing raw materials, such as lead, 
containers, etc., and also to devise 
means to test the finished batteries 
for initial capacity, and for life, by 


STUDEBAKER SALES 
IN CANADA GAIN 
24% T0 END OF APRIL 


Walkerville, Ont., May 6.—Ship- 
ments of passenger cars and trucks 
to dealers by the Studebaker Cor- 
poration of Canada, Ltd., to April 
30 were 24 per cent, greater than| ome standard procedure. At 2 p.m. 
shipments for the first four months! or the same day, there will be a 
of 1931, according to D. R. Grossman. | meeting of the container manufac- 
vice- president and general manager. |tufers to discuss “Covers for Bus 
Shipment figures include Stude-| and Trusk Batteries and Additional 
Rockne and _ Pierce-Arrow | center-Hole Push-On Type Covers 
cars and Studebaker |to N. B. M. A. Cover Standards.” 
trucks, it was announced. | 3.30 p. m. the Suppliers of Lead aa 

“While Rockne Six and Stude-|;ead Oxides will meet to further 





business accounted for the|enter into the discussion of stand- 
bulk of our business,” Mr. Grossman | ard methods for testing raw ma- 
said, “April was the sixth consecu- | terials, 


tive month to show a gain in truck | For some time the National Bat- 
shipments over each preceding | | tery Manufacturers Association has 
month. The new * ton truck and| given up the idea of exhibits at its 


. | 
improved 2-ton unit-—-the | conventions. The _May convention, 


(Continued on Page 2) | (Continued on Page 2) 
















Many Makers 
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Show Gain 


In April Sales Reports 


(Continued from Page 1) 


the week increased 7.4 per cent. over 
the previous week, and marked the 
eighth consecutive week in which 
deliveries have shown a correspond- 
ing increase. Records for the year 
to date show that with two excep- 
tions—the weeks ending February 
12 and March 12—deliveries have 
increased steadily each 
the preceding week. 

The Dodge truck division also re- 
ports an improvement in deliveries 
during the past three weeks. Be- 
ginning April 10, truck deliveries 
have gained consistently, the in- 
crease of 12.9 per cent. for the week 
of April 24 over the week of April 
17, representing the largest num- 
ber of deliveries for any week since 
September 5, 1931. 

Rockne announces that total 
shipments to dealers up to the end 
of April amounted to 11,240 cars. 
“We set this record,” says Sales 
Manager Frank Wiethoff, “in spite 
of the fact that our first sixty-five 


models were not in production until} 


late in February, and that we made 
no delivery on coupes and con- 


vertible roadsters until the middle | 


of April. 


SOMERVILLE FORD PLANT 
GETS PARTS BY PLANES | 


Boston, Mass., May 6.—To prevent | 
3.000 workers at the Somerville as- 
sembly plant of the Ford Motor 
Company from being thrown out of 
work while waiting for the arrival 
of instrument panels from the Ford 
factory at Detroit, the panels were 
flown from Detroit to Cleveland 
yesterday morning in a Ford plane 
and at Cleveland made connections 
with a National Air Transport plane 
for New York. 

At New York the American Air- 
ways Boston plane was held for the 
arrival of the N. A. T. craft, but in 
spite of the delay the Boston plane 
arrived here on schedule and the 
panels were delivered to the factory 
before 2 o'clock. 

Otherwise the missing panels 
would have halted the whole as- 
sembly line and the workers would 
have lost their pay during the delay. 


HARRY T. CLINTON 

Poughkeepsie, N. Y., May 6— 
Harry T. Clinton, 52, former adver- 
tising manager of the National Au- 
tomobile Dealers Association, died 
at his home yesterday of a heart 
attack. At one time he was a mem- 
ber of the editorial department of 
Collier’s Weekly, 


week over | 


N. B. M. A. ANNOUNCES 
PROGRAM FOR SPRING 
MEETING MAY 19-20 


(Continued from Page 1) 


however, will have an added attrac- 
tion, as the associate members are 
arranging for space at the Sherman 
Hotel for exhibits during the two 
days of the convention. 

The following standing commit- 
tees of the National Battery Manu- 
facturers Association, which have 
been exceptionally active during the 
past six months since the last con- 
vention, are all planning to render 
a report of progress:— 

Consignment Committee, Credit 
and Collection Committee, Data 
Book Committee, Dealer Co-opera- 
tion Committee, Guarantee Com- 
mittee, Legislative Committee, 
; Membership Committee, .Statistical 

Committee, Technical Committee, 
Traffic Committee, Uniform Cost 
Accounting Committee. 

| One of the most important sub- 
jects on the program for discussion 
is the advisability of holding a 
trade practice conference. 

Henry P. Fowler of the Research 





Department of the United States | 


; Chamber of Commerce, Washington, 
D. C., will talk on “The Value of a 
Trade Practice Conference.” D. A. 
|Graham, who is chairman of the 
Trade Practice Conference Com- 
mitttee of the N. B. M. A. will 
render his report, and the associa- 
tion, at its May meeting, will de- 
cide definitely if it will apply for a 
trade practice conference. 

“Short Talks by Busy People” is 
scheduled for Friday afternoon. 
The “busiest people” in the battery 
industry are being selected to ad- 
dress the convention on some of 
the most important problems facing 
the industry today. 


STUDEBAKER SALES 
IN CANADA GAIN 
240; T0 END OF APRIL 


(Continued from Page 1) 


world’s lowest priced chassis of this 
capacity—have been instrumental 
in maintaining our truck volume. 

“With all Rockne models now 
available, a normal seasonal upturn 
in buying this month will enable us 
to beat our April mark and main- 
tain our margin of increse over 1931 
business.” 


Owners of 1,500,000 Business Vehicles 


Will Get the Issue of 


May 20th 


Fleet owners having 10 or more vehicles, 
25,000 names, will receive the truck issue 


May 20th. 


Only Automotive Daily News 


can provide such wide distribution at no 
additional cost to the advertiser. 


If you want 


to reach not only those owners 


but all exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
May 20th issue with a page at $350; half 
page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 
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FINANCIAL NEWS 


GAS PRICE DOWN 

New York, May 6—The average 
f. o. b. refinery price of United 
States motor grade gasoline in nine 
refinery districts of the United 
States was 5.726 cents a gallon on 
April 30, compared with 5.835 cents 
in the previous week and 3.982 cents 
a@ year ago, according to the J, Ed- 
ward Jones research department. 

The average service station price 
of gasoline in 162 cities exclusive of 
state tax, was 13.712 cents on the 
last day of April, against 13.773 
cents a gallon at the end of the 
previous week and 12.518 cents a 
gallon a year ago. 


UNITED STATES RUBBER 

Detroit, May 6.—At the organiza- 
tion meeting of the United States 
Rubber Company, William A. Eden, 
president Dominion Rubber Com- 
pany, Ltd., Montreal, was elected 
vice-president, and Joseph 
O’Shaughnessy, general manager, 
tire department, Detroit, was elected 
vice-president in chage of sales,with 
headquarters in New York. Retir- 
ing officers were re-elected. 


HOUDAILLE-HERSHEY 

Detroit, May 6.—Houdaille-Her- 
shey Corporation reports for the 
quarter ended March 31: Consoli- 
dated loss after interest and de- 
preciation and after accrued divi- 
dends on Class A stock of subsid- 
diary, Musgegon Motor Specialties 
Company, $255,592. 


NEW OIL WELLS 

Washington, May 6.—Oil wells 
completed east of the Rockies dur- 
ing April totaled 1,073 with daily 
initial production of 168,727 barrels. 
This compared with 962 completions 
with 125,579 barrels daily initial pro- 
duction during March. 


AMERICAN ROLLING MILLS 


New York, May 6.—American 
Rolling Mill Company and subsidi- 
aries report for the quarter ended 
March 31: Net loss after deprecia- 
tion and other charges, $571,917, 
against $663,049 loss Jast year. 


AMERICAN STEEL FOUNDRIES 


New York, May 6.—American 
Steel Foundries — quarter ended 
March 31: Net loss after taxes and 
other charges, $350,300, against net 
profit of $66,395, or $1.05 a pre- 
ferred share, last year. 


SHALER COMPANY 


New York, May 6.—Shaler Com- 
pany reports for the year ended 
December 31: Net income, $3,302, 
against $107,189, equal to 48 cents 
a common share in 1930. 


MILL SUPPLIERS URGE 
PRICE MAINTENANCE 


Cincinnati, May 5.—Maintenance 
of prices was the theme of most of 
the addresses and discussions at the 
convention of mill supply interests, 
here today for a three-day session, 
during which manufacturers of 
milling machinery from every sec- 
tion of the country are gathered to 
hear of the latest developments: in 
the industry. 

There were 427 manufacturers and 
their representatives and seventy- 
five guests registered at headquar- 
ters. This is the annual joint con- 
vention of the Southern Supply and 
Machinery Distributors’ Association 
and the American Supply and 
Machinery Manufacturers’ Associa- 
tion and attendance this year is 
said to be the largest in the thirty 
years’ history of the organizations. 

In one of the chief addresses at 
the convention, Frank Collins of the 
Toledo Pipe Threading Machine 
Company urged united support for 
the proposed Kelly-Capper bill in 
Congress which would permit manu- 
facturers to force distributors to 
maintain prices on standard items 
of merchandise. 

Other speakers included Frank W. 
Glover, Charlotte, N. C.; H.. H. 
Kuhn, Akron; Wylie K. Lee, Grand 
Rapids; William E. Cross, Middle- 
town, N. Y.; Alvin M. Smith, Rich- 
mond, Va.; George A. Fernley, 
Philadelphia; Wendell H. Clark, 
Chicago; H. F. Seymour, Cleveland; 
G. G. Merrill, South Bend, Ind.; 
C. O. Drayton, Worcester, Mass.; 
W. T. Kilborn, Pittsburgh; G. H. 
Halpin, St Paul; R. K. Hanson, 
Pittsburgh; D. C, Jones, Cincinnati; 
Nelson B. Gaskill, former president 
of the Federal Trade Commission, 
and Harvey Conover, Jr., president 
Conover-Mast Corporation. 
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SPARKS from JDJETROIT 


Night Riding 


De Soto Jubilee 


* * @ 


Depression Hits Courts 


- 


Sunshine 


* o . 


Agencies Merge 


* + ° 


Chris Sinsabaugh— Detroit Editor 


HE column condtictor was taken for a ride the other 

night. It wasn’t the kind you perhaps think he should 
be given—it was for preview purposes, and different 
from the sort we have been specializing in. We went out 
with Al Bailey of Campbell-Ewald to see for ourself the 
workings of the new driving and passing lights just 
announced by the Guide Lamp Corporation, and which will 
be marketed by United Motors Service. 

Out on a country road near Pontiac, Bailey made the 
lights do their stuff. Dimming the headlights caused the 
auxiliaries to go into action. The one on the left side was 
cross-eyed in that its rays shot to the ditch on the right-hand 
side. Its twin played straight ahead, with the head lamps 
on bright, picking up objects a quarter mile off and beyond 
the range of the ordinary head lamps. Best of all, the tele- 
scopic rays of both are held down so that they do not reach 
the eyes of the driver of an approaching car. 

ne « * 


DOING A LITTLE EXPERTING, I would say the 
Guide people have something that should make night driving 
far safer than it is at present, assuring perfect vision to the 
driver using these auxiliaries, particularly when passing 
others, and at the same time protecting approaching drivers 
from uncontrolled glare that so often puts them in the 
ditch. Something brand new, I predict a reatly acceptance 
of them on the part of the motoring public. 

os * 


* 


ROY PEED feels De Soto has made such a strong 
showing this year that there should be some sort of a jubilee 
meeting on the part of the field forces to properly celebrate 
the fact that the company shows a 40 per cent. gain over 
last year. So there will be just that sort of a meeting held 
here Monday and Tuesday, when the entire field organization 
will assemble for a confab with the factory folk. 

The affair will be held at the Detroit-Leland and, of 
course, Peed will wield the gavel; President Byron Foy and 
R. M. Rowland, assistant general sales manager, will be the 
principal speakers, while the family goes into a huddle and 
plans for the continuan¢e of the aggressive merchandising 
program that has given De Soto its present high ranking in 
the national battle for business. 

* * * 

CHARGE TO THE DEPRESSION the fact that there 
is a marked shrinkage of revenues of Detroit’s Traffic Court. 
This does not mean fewer arrests, but that those who are 
pinched haven’t the money to pay big fines. The court is 
recognizing conditions, making the fines lower, and instead 
of fining the poor and the minor offenders, sends them to 
the drivers’ school. 

* + ae 

A RAY OF SUNSHINE is found in the announcement 
sent to the column by L. M. Browne, manager of the Manu- 
facturers’ Division of the National Battery Company of St. 
Paul, that “our business in the Detroit district has increased 
to the point where we have outgrown our present location 
in Detroit. Our new quarters, which we will occupy after 
June 1, will be at 525 East Lafayette, where we will have 
double the amount of space we now have. 

“Our replacement business in the Detroit area has been 
good and several car accounts, as well as some boat com- 
panies, have been added to our original equipment lists.” 

- + * 

WITH ROCKNE involved, because the Roche agency 
handles its account, we in Detroit are interested in the 
merger of Roche with the Williams & Cunnyngham agency, 
just announced. The new setup, I am told, is to be called 
Roche, Williams & Cunnyngham, with John P. Roche presi- 
dent, Lloyd Maxwell, head of Williams & Cunnyngham, first 
vice- ‘president, and Guy Pierce, in charge of W-C’s present 
Philadelphia office, as executive vice-president. Gerald Page- 
Wood, Stewart Weston and Harry S. Bishop are also vice- 
presidents. 

Roche has Studebaker, Pierce-Arrow and Rockne and 
Maxwell, the Bendix accounts, so the new combination will 
be powerful factors in the advertising end of the automobile 
business. 
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Retail Salesmen 


> 






This department is devoted to 
sion of the industry. 


your own experiences, successes, fa 
Send in your story in the form of 
let us get it ready for publication. 


you commissions, 


Dealers read this page. Give 


firing line, the men who bring ho 


CASHING IN ON A 
AND FACTORY LITERATURE 


;sell an automobile today,” he said. 
“The average person who contem- 


Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 


may help another salesman to make sales or avoid errors that cost 


these problems that affect the work of your salesmen, the men on the 





the interests of the retail sales divi- 






It wants you to pass on 
ilures to help your brother salesmen. 
a letter, or even a postal card, and 

Your achievement or your mistake 







See Sa ypennesaeti 







us the benefit of your reactions on 










me the bacon or don’t, 


DVERTISING 





Every automobile salesman should follow closely the 


advertising which his factory does and should learn to use 
the literature which his manufacturer puts out. 


advertising directed to the ge 


tongue and groove with what the retail salesman is trying 


to do. 

In the automobile salesmanship 
course put qut by the La Salle Ex- 
tension University in co-operation 
with the Chrysler Sales Corporation, 
this tie-up between advertising and 
factory literature is very clearly ex- 
plained as follows: 

1. In the minds of the millions 
who read your advertisements it 
arouses interest and creates desire 
to see, and perhaps to own, one of 
your cars. It does a job of pre- 
Selling for you. Rarely does any one 
read an advertisement and rush out 
to order a car, but every advertise- 
ment does its bit to get the public 
in a car-buying frame of mind. 
And in that way it helps you! 

2. Another value to you of factory 
advertising is as a source of ideas. 
Extremely able advertising brains 
carefully phrase the buying-value 
points of your cars and state values 
in emphatic, colorful, picturesque, 
appealing language which you can 
use constantly for your own pur- 
poses. You should make a point of 
being thoroughly familiar with all 
current advertising. The prospects 
whom you go to see or who walk 
into your salesroom on any given 
day are almost sure to have read, or 
even studied, the advertisements 
which have appeared during the 
preceding few days or weeks. Often 
you can turn their interest to ad- 
vantage on the points which have 
been featured in the advertising. 

If your morning newspaper has 
contained a large advertisement 
stressing economy, you can be pretty 
sure that your prospect saw that 
advertisement, and was impressed 
by its message. Therefore, if you 
tie in your sales talk with that ad- 
vertisement, you increase the ef- 
fectiveness of your presentation by 
just so much. And if you fail to 
tie in with it, the message of the 


advertisement may be largely lost | 
to your prospect. 
3. Another great advantage of 


factory advertising is that it adds 
another buying value point to your 
cars! Not all the buying value 
points are mechanical or appearance 
values. Advertising builds up pres- 
tige for your cars. It builds up 
what are known as “public accept- 
ance” and “public favor.” And, best 
of all, it builds up resale value! It 
makes your cars desirable to the 
great masses of the population who 
cannot perhaps afford to buy a new 
car, but who are far more ready to 
pay a reasonable price for a used 
one. The effectiveness with which 
your company s advertising has done 
this very thing in the past is shown 
by the unusually satisfactory resale 
market which your cars enjoy to- 


day. 
Closely linked with factory ad- 
vertising in periodicals and news- 


papers is factory advertising as em- | 


bodied in its sales literature. 

And, like the advertising, factory 
sales literature and your Ross Roy 
specifications are vast storehouses 
of information and ideas which you 
can use profitably in building up an 
effective sales presentation. 

They can be used to advantage, 
both in your hands during your sales 
talk and in the prospect’s own 
hands, at his home or office after 
your sales talk is finished. Now and 
then, also, they will help to back the 


Factory 
neral buying public fits in like 





o-— 


statements which you are making 
during the course of your talk. 

Of course, no salesman would be 
likely to read a whole piece of liter- | 
ture to his prospect and call that a 
sales talk. But many a wise ‘sales- 
man knows the value of reading an 
occasional paragraph from some 
piece of literature as proof that! 
what he has just said is correct and, 
that it carries the indorsement of 
headquarters—the designers and 
builders of the car. 

AS @ general rule, it is best not 
to give literaure to your prospect un- 
til he is actually ready to leave you 
or until you are ready to leave him, 
because it is likely to distract his 
attention. And in giving literature 
to a prospect, it is always advisable 
to mark certain pages which de- 
scribe features in which the pros- 
pect has shown himself particularly 
interested. 

Some salesmen make a practice of 
marking passages which are not 
consecutive, having observed that if 
they mark passages here aand there 
at comparatively frequent intervals 
the tendency of the prospect is to 
read the intervening passages as 
well, even though they are not 
marked at all, 

Some salesmen also make a prac- 
tice of never giving a piece of liter- 
ture to a prospect without putting 
one of their own cards between the 
leaves or without stamping their 
names on the cover with a rubber 
stamp. 

And often when you leave a piece 
of literature with a prospect at his 
home or office you will at the same 
time be making an appointment for 
a visit to the salesrooms or for a 
demonstration on the road. When 
this is the case, it always is well to 
pencil the time and the date of the 
appointment, together with your 
name, on some page of the piece of 
| literature you Jeave behind you. 


FAIRCHILD MOTOR CORP. 
HAS RECORD IN APRIL 


New Orleans, La., May 6.—Fair- 
child Motor Corporation, Dodge and 
Plymouth distributor for this terri- 
tory, sold more automobiles in April 
than in any single month since 1926, 
I. R. Collord, president, announced 
today. 

In making the announcement Mr. 
Collord said: “April has been one 
of the greatest months in the his- 
tory of the Fairchild Motor Cor- 
poration, and our business, we are 
happy to say, is splendid. Our sales 
increased far above expectations. 
Our business has thoroughly con- 
vinced me that there is a great de- 
mand for Chrysler made products.” 











USED CAR LOT LEASED 
Meriden, Conn., May 6.— Budd 
Motors, Inc., Ford dealership, of 65 
Cook Ave., has leased a tract of 
ground in the rear of 69 Cook Ave., 
to be used for outdoor display of 
used cars. 





NEW DODGE DEALERSHIP 

Bristol, Conn., May 6.—Clayton’s 
Garage, 51 Church St., has been 
appointed Bristol dealer for Plym- 
outh and Dodge cars and Dodge 
trucks, 





SELLING TODAY INCLUDES 


MECHANICAL UNDERSTANDING 


N. E. MecDarby, vice-president in charge of sales for 


Auburn, recently returned from a nation-wide trip, spent in 


| visiting dealers and inspecting their salesrooms. 
ithat Mr. McDarby brought back with him is that the retail 


One fact 


salesman of today has got to know the mechanics of his car. 


He found the average buyer 


with a surprising amount of 


understanding of mechanical principles and applications, and 


a firm 
answered. 
“Glib salesmanship alone cannot 


|plates buying a car has a sound 


fundamental knowledge of auto- 
mobiles. He can gauge the accu- 
racy of statements made by sales- 


/men and he, is frankly skeptical 
|} when those statements are not sup- | dustry introduces. 
|ported by visable facts. 


determination to hav 


re his questions intelligently 


“This is true of the women as 
well as the men. The majority of 
feminine motorists have acquired a 
good general knowledge of auto- 
mobiles. Most of them have a keen 
sense of value. As a result, they 
vie with the men in keeping abreast 
of every new development the in- 


“This is not mere curiosity; it is 





AR 
Snes 


‘This Is Your Page 


genuine interest. Motorists today 
are alert for value and im« 
proyements and will investigate 


thoroughly any engineering de< 
velopment which promises better 
motor cars. 

“This is a healthy condition on 
the whole, despite the fact that it 
is the result of adverse economic 
conditions. People today haven’t 
the money they had in 1927 and 
1928, and they consequently expect 
what they have to go a great deal 
further. Instead of buying an auto- 
mobile because it looks good, or be- 
cause it was extolled by a particu- 
larly fluent salesman, these people 
today are ‘shopping’ ac never 
before.” 


TO DISTRIBUTE MARMON 


Hartford, Conn., May 6.— The 
Marmon Hartford Company has 
been formed here with headquarters 
at 433 Connecticut Boulevard, East 
Hartford, to handle distribution of 
the Marmon line in the Northern 
Connecticut territory. Fred W. Dart 
has been appointed general sades 
manager. 








ANNOUNCING 


A NEW SEDAN DELIVERY 


Styled by Fisher . . in the modern manner 


At a price that guaran- 

tees it a tremendous 
market, Chevrolet dealers now offer 
a new six-cylinder sedan delivery, 
with allof Chevrolet’s characteristic 
speed, power, stamina and econo- 
my, and with the added dis- 
tinction of ultra-modern Fisher 
styling. The impressive front-end 
ensemble is plated in sparkling 
chromium, The long, low body is 
streamlined in accordance with the 
latest style-trend. Adjustable hood 
ports and five handsome wire wheels 
add a welcome touch of custom-car 
refinement. And the wide, inset 
side panels are illuminated at night 
by coach lamps of distinctive mod- 
ern design. The deep-cushioned 


driver’s seat is adjustable, and 
equipment includes a rear vision 
mirror and an automatic windshield 
wiper. Behind the driver’s seat 
stretches an exceptionally large load 
space, thoroughly insulated against 
dust and weather, and supplied 
with a dome light. This latest addi- 
tion to the Chevrolet line of com- 
mercial cars and trucks gives Chev- 
rolet dealers complete coverage of 
one of the most profitable automo- 
bile fields—commercial transporta- 
tion. And this broad field is open to 
every Chevrolet dealer, for the 
Chevrolet franchise includes among 
its many advantages the right to 
sell both Chevrolet passenger cars 
and Chevrolet trucks. 


CHEVROLET MOTOR COMPANY, DETROIT, MICH., DIVISION OF GENERAL MOTORS 


CHEVROLET 





SIX-GYLINDER PASSENGER CARS 


AND TRUCKS 
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Too Many Models? 


W* spoke recently in this department of Automotive 
Daily News regarding the forthcoming meeting of 
the sales managers’ committee of the N. A. C. C., which will 
discuss the desirability of advertising delivered prices in 
place of the present method of broadcasting f. o. b. lists. 
This same meeting will consider the question of whether 
the car manufacturers are today offering too many models 
and too many options for the good of all dealers. 

Here is a question that is of immediate and vital interest 
to all dealers and to all retail salesmen. The Automotive 
Daily News would like to hear from its dealer and salesmen 
readers as to how they feel in this matter. Are the manu- 
facturers putting out too many body models and too many 
paint and other options? Would it be easier to sell cars if 
the customer’s choice were narrowed somewhat? Does the 
multiplicity of models and options work a hardship on some 
dealers? a 

This newspaper recently asked its correspondents to get 
the opinions of dealers in their various cities. The replies 
have been published and they make interesting reading. We 
would like to hear direct from more dealers and from sales- 
men on this subject. We would like to hear directly from 
dealers and salesmen in smaller cities and towns. 

Obviously, there are arguments on both sides of the 
question. The more models and the more options available 
the greater chance the salesman has to catch the fancy of 
the individual buyer. And make no mistake, the buyer today 
is “choosey.” He demands the fulfillment of his last per- 
nicketty dream of what his car should be. 

We would say that a dealer operating in a populous 
center, where the mere force of numbers is enough to insure 
a heavy sales volume, is benefitted by multiplicity of models 
and options. He has a wide variety of customers, each one 
with some individual idea of his own as to what he wants 
inacar. The big city dealer is able to keep a large stock on 
hand and to turn it over with the necessary speed. 

On the other hand, a long list of models and options 
makes things difficult for the dealer in a small town or rural 
community. He has not enough potential customers to make 
it possible for him to stock up a complete line with all the 
body variations and color options ready for immediate 
delivery. Then, when his customers catch a glimpse of a 
particular model that suits their fancy, they come down on 
him for an immediate delivery. He cannot make it. He is 
forced to go into a long explanation, and at the best the 
customer has to wait until the model he wants can be 
obtained from the distributor, or at the worst, the dealer 
loses a sale because some other merchant happens to have 
something nearer the client’s persona] fancy. 

This is an outline statement of the two sides of the 
problem and we would like the help of our dealer and sales- 
men readers in following through on the details. Write us 
today and give us YOUR opinion, 





H alving an Evil 


5S a matter of a suffering industry, we recently read with 
interest a suggestion to reduce the number of congress- 


A 


men in Washington by half. Instead of 500, or whatever 
the total number of the present menagerie may, be, this idea | 
would give us just half as many blights in the Capitol. 

Unless the voters of America show the very small! 
amount of common sense necessary to retire most of these| 
gentlemen to private life and penury next November, this| 
suggestion is worth earnest consideration. View the situa- 
tion as you may, 250 imbeciles cannot do quite as much 
damage as 500. Incidentally, there are a few score sane men 
confined in this zoological exhibit who micht ho retained as 
keepers of the incoming aggregation. 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time, The 
communications printed in this department represent the ideas and 


opinions of our readers, They are not necessarily ours. 


If you have 


something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell.the world. 


Buy Now to Beat 


,;income and once more establish an | 


Automotive Daily News: In your 
issue of April 30, J. M. F. asks why 
it is so imperative at this time to 
balance the national budget. This 
sounds like a reasonable question at 
the present time, especially in view 
of the fact that in order to balance 
the budget now it will be necessary 
to burden the country with extra 
taxation. 

However, the very fact that the 
budget is out of balance would indi- 
cate that governmental expenditures 
are in excess of governmental in- 
come, Since in business, if this con- 
dition existed it would be necessary 
to make up the deficit out of cash 
reserves, the same thing holds true 
in government. When we start dip- 
ping into cash reserves, we natural- 
ly impair the credit of the company. 
In the case of the government, its 
credit would be seriously impaired 
if the budget were to remain unbal- 
anced. 

For that reason it is necessary at 
this time to impose taxes sufficient 
to offset the decline in government 


— — 


| income equal to the cost of govern- 
| ment, This is a bitter pill, and it 
is even more bitter, due to the fact 
that the individual incomes have 
dwindled during the past few years. 

I am heartily in accord with the 
proposal to cut governmental ex- 
| pense, and if this can be done quick- 
ly we can be saved a certain amount 
of extra taxation. There can be lit- 
tle doubt that taxes on automobiles 
will further complicate our present 


to make the best of a bad situation 
the dealers today should harp on 
the fact that if the prospect hesi- 
tates to buy a new car now he may 


added tax at the end of the next 
month or so. 





Now is the time for the dealer to) 


idrive after the so-called smart 


money, get after the fellow who has 
been holding out for lower prices 
and tell him that he can save money 
by buying now. 

W. S., Brooklyn, N. Y. 


Favors Fewer Models 


Automotive Daily News: I con- 
gratulate you on your efforts to 
bring before the dealers the pro- 
posal to reduce the number of 
models and options now offered and 


also the proposal to advertise the 
delivered prices of automobiles 
rather than the f. o. b. price. 

Too many models and too many 
options work hardships on the aver- 
age dealer because it is impossible 
for him to stock up fully on all 
these lines. I do not think that 
many sales would be lost if we were 
to cut down on the number of 
models offered. In fact, at the 
preseent time many sales are 
switched or lost for the mere reason 
that the prospect does not want to 
wait for the particular type car he 
would like to have, and by the time 
it is received he no longer is inter- 
ested. 

I have had personal experiences 
with prospects who came into my 
store and ordered some _ special 
optional stuff. Naturally, I would 
try to sell them the cars I had on 


a certain job, I would tell them that 
it would take some time to get it. 
After placing the order, they would 
come in and say they had decided 
that one of my other cars would 
suit their needs and they did not 
want to wait longer. As a result I 
would find myself left with a special 
job, which would not move as 
quickly as the other stock. Ordi- 
narily, I would not have stocked 
that particular model. On the other 
hand, if I had refused to make the 
switch the chances are I would have 
lost the sale, ; 

In the question of advertising de- 


on floor, but when they insisted on 


| 


might go even further and do some- 
thing to help clear up the misunder- 
standing in regard to financing pay- 
ments. 
made on a time basis, it 
source of considerable trouble when 
lyou try to convince the customer 
that his finance and insurance costs 
add to the remainder to be financed 
after he has made a down payment 
R. S. J., Bronx, N. Y. 





Trade Association News 


Buffalo Dealer Association 


Elects Offi 


7 


At the annual meeting of mem- 
bers and election of directors of the 
Buffalo Automotive Trade Associa- 
tion at the Hotel Statler on May 2, 
the following directors were elected: 

J. L. Justice, Justice Motor Cor- 
poration; W. H. Clegg, Nash Buffalo 
Corporation; R. E, Chamberlain, 
Packard Buffalo, Inc. The following 
directors held over from the pre- 
vious year: E. C. Bull, Pierce-Arrow 
Buffalo Sales: S. A. Stephens, Ste- 
phens Automobile Corporation; W. 
F, Groom, W, F. Groom Motor Cor- 
poration. 

At a meeting of directors imme- 
diately following the election, the 
directors elected the following offi- 
cers: J. L. Justice (re-elected), pres- 
ident; S. A. Stephens, vice-president; 
W. F. Groom, treasurer; R. E. Cham- 
berlain, secretary. 

Merrill B. Meyer was appointed a 
director to fill the unexpired term 
of Herman M. Kinnee, deceased. 


CAMDEN A. T. A. HEARS 
TALK BY ARTHUR MAGEE 


Camden, N. J. May 6.—Deputy 
Commissioner of Motor Vehicles 
Arthur Magee. was one of the 


Directors 


cers, 


speakers at the monthly meeting of 
the Camden Automobile Trade 
Association, Other speakers were 
C. Henkleman. president of the 
State Automobile Trade Association; 
Howard Ewan, secretary of the 
state group; J. L. Brock of Trenton, 
past president of the state organ- 
ization, and H. F. Bullock, repre- 
sentative of the N. A. D. A. 
SCHIEAR DISTRIBUTOR 

FOR THE STUDEBAKER 


Cincinnati, May 6. — Charles 
Schiear, a pioneer automobile dealer 
here, and for several terms treas- 
urer of the Cincinnati Auto Dealers’ 
Association, has taken over the dis- 
tributor franchise for Studebaker in 
southern Ohio, according to an- 
nouncement by Charles O’Donnell, 
factory representative of the Stude- 
baker Sales Corporation. Schiear’s 
new showroom, displaying the latest 
Studebaker models, was opened 
formerly Saturday. 


J. H. LEACH APPOINTED 
Jacksonville, Fla.. May 6.—J. H. 
Leach has just been appointed serv- 
ice manager for the Downtown 
Chevrolet Company. 


Taxes | 


difficulties, but it seems to me that | 


find himself called upon to pay an/| 


\livered prices, I think the factories | 


Since many of our sales are | 
is the} 


NEW JERSEY DEALERS 
STEP UP ADVERTISING 
TO SELL USED CARS 


Newark, N. J., May 6.—New car 
dealers in this state are doing their 
| share to get automobile sales back 
to normalcy. Advertising in news- 
| papera, over the radio and through 
the mails, in addition to stunts, are 
in full swing. 
| Edgar L. Throckmorton, head of 
the Long Branch Motor Company, 
| Chevrolet dealer, is sponsoring an 
endurance driving test wtih Frank 
Partee at the wheel. The mayor of 
the city did the honors. The police 
chief handcuffed the driver to the 
wheel. The test, as is usual in such 
cases, is attracting considerable in- 
terest. 

Something new and novel in the 
way of sale of used cars in Hudson 
county has been instituted by the 
| Royal Motors Company, Union City 
Graham dealer, in an auction sale 
of its entire stock. Herman Davis, 
who is in charge, reports many sales 
by this method. 

The four Chevrolet dealers in 
Hudson county are tying up with 
the Chevrolet prosperity campaign 
| by advertising. The dealers are: 
Holsey Auto Sales, William Hufna- 
gel, Lanning Motor Company and 
B. D. L. Motor Corporation. 

Endress Motors, Inc. Buick dis- 
tributor, in Plainfield, advertising 
that it wants 50 used cars for the 
month of May, announces: “Our 
used car deliveries for the past three 
months are as follows: Thirty-six 
deliveries in February, 42 deliveries 
in March and 54 deliveries in April. 

“These results make our 50 car re- 
quirement very conservative for 
May, one of the best selling months 
of the year. 

“Make your next transportation 
investment with us, either in a new 
1932 Buick Eight at fully equipped 
delivery prices ranging from $1,075 
to $2,305, or a good used car, fairly 
priced and backed by our written 
Gold Seal Guarantee. Receive the 
advantage offered by one of the 
finest new and used car selling or- 
ganizations in the state. Invest with 
a firm that has been satisfactorily 
merchanidising Buick motor cars 
|and Buick service in Plainfield for 
the past 15 years.” 

Ford dealers in all sections of the 
state are happy because they have 
received cars for demonstration pur- 
poses. All Ford dealers report orders 
enough on the books to keep their 
delivery staffs busy all summer. 





——_———— 
| COMING EVENTS | 


| MAY 


1- &8—Penzan, Poland. 


| International Fair. 
| 4+ 7—Dublin, 


Ireland. Commerciai Car 
Show 
7-11+Cleveland, O. American Society for 

meeting. 


Testing Materials, 
International 


7-16—Budapest, Hungary. 
Fair. 

12-13—Cleveland, 
Manufacturers’ 


Gear 
meet- 


0. American 

Association, 
ing 

14-15-—Atlantic City, 
vention New 
Trade Association. 

16-20—San Francisco, Cal. 
Chamber of Commerce, 
meeting 

19-20—Chicago, Il. 
Manufacturers 
ing. Hotel Sherman. 

23-28—Chicago, Ml. Radio Manufacturers 
Association, Sher- 
man. 


Annual cone 
Automotive 


N, J. 
Jersey 
Hotel Jefferson. 
United States 
annual 


Battery 
meet- 


National 
Association 


meeting, Hotel 


JUNE 

Paris, France.—International Auto- 

mobile Manufacturers Association, 

sixth annual Motor Transport 
Congress. 

1- 3—Tulsa, Okla. 

Institute, mid-year meeting, Mayo 


American Petroleum 


Hotel. 

8-11—State College, Pa. American So- 
ciety of Mechanica!) Engineers, Na- 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 

20-24—Atlantic City, N. J. American So- 
ciety for Testing Materials, annual 
meeting, Chalfonte-Haddon Hall. 

| 


JULY 


Grand Automobile 


3—France. Prix 


Race. 
5- 9—Southampion, 
cial Car Show. 
Grand Prix Automobile 


England. Commer- 


9-10—Belgium. 
Race : 
17—Germany. Grand Prix Automobile 
Race. 
20-22—Llandrindod, 
Car Show. 
OCTOBER 


8- 7—Washington, D. C. Nationa) Safety 
meeting. 

$- 7—Buffalc, N. ¥. Nationa! Metal Ex- 
position, 174th Regiment Armory. 
W. H. Elsenman, 7016 Euclid Ave., 
Cleveland, director. 

7—Buffalo, N. Y. National Metal 
Congress. Sponsored by American 
Society for Stee] Treating, with co- 
operation of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Steel Divisions 
ot American Institute of Mining 

and Metallurgical Engineers. Ameri- 

can Welding Society, Wire Associa- 


Wales. Commercial 


Council, 


3- 


tion. 
13-22—London, England. Olympia Show. 
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Sill growing in these times! 


...new high records for the largest circulation in America 
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FIVE LEADING CAR 
MAKES IN POINT OF 
SALES TABULATED 


(Continued from Page 1) 


This gives the Chrysler 
out 


mobile. 
Corporation four 
eight places. 

The next group of five ranked as 
follows: Essex, eleventh; Nash, 
twelfth; Willys-Overland, thir- 
teenth; Hupmobile, fourteenth, and 
Graham, fifteenth. 

Packard was sixteenth in point of 
retail sales, as reflected by the 
actual registrations; Hudson, seven- 
teenth; Auburn, eighteenth; Cadil- 
lac, nineteenth, and Rockne, twen- 
tieth. 

The other cars carried in the Au- 
tomotive Daily News registration 
table ranked as follows: La Salle, 
twenty-first; Willys-Knight, twenty- 
second; Lincoln, twenty-third; Reo, 
twenty-fourth; Pierce-Arrow, twen- 
ty-fifth; Franklin, twenty-sixth; 
Marmon, twenty-seventh; De Vaux, 
twenty-eighth, and Cord, twenty- 
ninth. 

General Motors cars accounted for 
49.5 per cent. of the new car sales 
in the reporting states in March, 
while the Chrysler Corporation cars 
ook 17.7 per cent. of the total busi- 
ness. Ford's cars took 8.9 per cent. 
of the total; Hudson, 4.2 per cent.; 
Studebaker, 4.9 per cent., and 
Willys-Overland, 3.3 per cent. 


New Dealers! 
Appointed | 


MINNESOTA 

Nash—Brainerd Service Motor 
Company, Inc., Brainerd; Harry W. 
Smith Auto Livery Company, Inc., 
Minneapolis. 

MISSOURI 
Nash—Hinckley Garage, Hinckley. 
Rockne—King & Alverson, Rolla; 

Floyd Capito & Co., Estill; Carl A. 

Limpert, St. Charles; Sullivan Motor 
Company, Sullivan; Meyer & Meyer. 
Bonneville; Lesem Millikan Com- 
pany, Cape Girardeaa; Ben Hill, 
Belton. 

Studebaker—Benjamin Hill, 
ton. 

Willys-Overland—E. L. Welch, 
Marshfield: Willys Sales Company, 
Springfield. 

MONTANA 
Rockne—W. L. Voorhees, Poplar; 

Lobdell Rubber Company, Bozeman; 
King Tut's Service Station, White- 
hall. 


Bel- 


NEBRASKA 
Rockne—B. Werner, Norfolk. 
NEVADA 
Rockne — Lovelock Mercantile 
Company, Lovelock; Western Ga- 
rage, Winnemucca; Shovelin Ga- 
rage, Battle Mountain. 
NEW JERSEY 
Rockne—O. D. Kanouse, Washing- 
ton; George B. Barrick, Flemington; 
Clifton Motor Company, Garfield; 
Allens Garage, Inc., Bernardsville; 
Berger & Breen, Montclair; Louis 
Carr & Co., Lakewood; Goodwin 
Motor Corporation, Plainfield. 
NEW MEXICO 
Studebaker—Kruse Motor 
pany, Santa Fe. 
NEW YORK 
Rockne—Sales and Service, Deans- 
boro; Pellegrino Motor Sales, Lyn- 
brook; Wiesner’s Garage, Granville; 
Buckey Motor Sales, Mamaroneck; 
Luss Brothers, Springville; Glen J. 
Harvey, Saranac Lake; Glen J. Har- 
vey & Co., Tupper Lake; Glen J. 
Harvey & Co., Malone; Mackolin- 
Motor Corporation, Buffalo; Manor 
Sales and _ Service, Larchmont; 
Mooney Reo Corporation, Hudson 
Falls; Axt & Swanson, Spring Val- 
ley; Burger Motors, Inc., Jamaica, 
2. £ 
Studebaker — Oberwager 
Sales Corporation, New York. 
Willys-Overland — Kennedy Ga- 
rage, Ravena; State Road, Cam- 
bridge; J. J. Parks, Ellicottville; 
Gratwick Service Station, North 
Tonawanda; Harold L. West, Tru- 
mansburg; L. L. Hutchings, Virgil. 
OHIO 
Nash—Seits Motor Sales, Bucyrus 
Rockne—Lewis Lemley, Fayette; 
Alfred L. Hoelzer, Oak Shades; But- 


Com- | 


Auto 


ler Auto Sales Company, Hamilton; | 


The Cummins Motor Sales Com- 
pany, Perrysbury; Delta Motor 
Sales, Delta Stubbs Motor Sales, 


‘Ipper Sandusky; Slagle Super Serv- 


of the first | Auburn 8-100 


AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 7, 1932 


MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


Make and Mode} 


127-136 
133 


75 
114 
118 
126 
134 


Auburn 12-160 


Austin 

Buick 32-50 
Buick 32-60 
Buick 32-80 
Buick 32-90 
Cadillac 355 B 
Cadillac 370 B 
Cadillac 452 B 


Chevrolet | 
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Vcc o 


134-140 


1 





Chrysler 6 | 
Chrysler 8 | 
Chrysler Imp. 8 | 
Chrysler Emp. 8 cus. | 
Cord (Fr. Wh. D.) | 
De Soto Six 

De Vaux 6-80 

Dodge Six D L | 
Dodge Eight D K 
Essex-Gr. Su. 6 
Ford A 

Ford V8 

Franklin Airman 
Franklin V-12 
Graham 6 
Graham, BI-Str. 


ww 
on 
3 


113 
114 


122 
113 
106 
106 
132 
144 
113 
123 


L_— | 
oe | 


| 366. | 


Hudson Greater 8 | —— {119-126-132 |tOwn | 


Hupmobile 216 | 

Hupmobile 222 

Hupmobile 226 

La Salle 345 B 

Lincoln V-8 

Lincoln V-12 

Marmon 8 

Marmon 16 

Nash Big Six 

Nash Stand. Eight | 3400 
Nash Spec. Eight | 3870 
Nash Adv, Eight | 4350 
Nash Ambas, Eight | —— | 
Oldsmobile F-32 | 3035 | 
Oldsmobile L-32 | 3165 | 
Packard Twin Six | 5225 | 
Packard Stan. 8 | 4570 | 
Packard De L. 8 | 5045 | 
Packard Light 8 | 4115 | 
Peerless De L. Mas.| 4521 | 
Peerless Custom 8 | 4766 | 
Pierce-Arrow 54 
Pierce-Arrow 52 
Pierce-Arrow 53 
Plymouth 
Pontiac 6 
Pontiac V-8 


116 
122 
126 


142-147 
130-137 
142-147 


125 


142-147 


|—— | 137-142 
| 2875 | 112 


114 


me | 


(3405 | 
| 4650 | 
| 4375 
| 3610 
3525 
3950 
| 4060 | 


| 2595 | 
3000 | 


Reo Royale 8-35 
Reo Royale 8-31 
Reo 8-21 

Reo 6-21 

Reo Fly. Cloud 6-25 | 
Reo 8-25 
Rockne 6-65 
Rockne 6-75 an 3000 


Studebaker 6-55 5 | 3170 | 3170 | 
Studebaker Dict. 62 {| 3240 | 
Studebaker Com. 71| 3545 | 
Studebaker Pres. 91! 4260 | 
Stutz LAA | 4383 | 
Stutz SV-16 4885 | 13414-145 
Stutz DV 32 5281 | 13434-145 
Willys-Ov'land 6-90 | 2824 | 113 
Willys-Ov’land 8-88 | —— | 121 
Willys-Kni, 66-D | —— | 121 
Willys-Knight 95 | —~ | 113 


110 
114 


117 
125 
135 


ice, Archbold; Ridgeville Motor 
Sales, Ridgeville Corners; Moorman 
Motor Car Company, Dayton; Mc- 
Call Motor Company, Portsmouth; 
McCoy Motor Company, Ironton; 
A. W. Zeckman, Bellevue; M. C. 
Peck, Clyde; Frank B. Shire Motor 
Sales, Tiffin. 

Studebaker—Hester & Son, Wash- 
ington C. H.; Stubbs Brothers Ga- 
rage, Upper Sandusky. 

Willys-Overland — Sirl Brothers 
Motor Sales, Inc., Cleveland. 

OKLAHOMA 

Rockne—S. W. Colvin, Drumright; 
T. D. Stough, Okmulgee; Starzer 
Motor Company, Norman; Tucker 
Motor Company, Lawton; Paul 
Jones Service Station, Barnsdall; 
Cleveland; L. C. Thornbrough; 
Clinton, Scannell Motor Company, 
| Elk City; City Garage, Bristow. 

OREGON 

Rockne—T. M. Stott, Grants Pass; 
Ed MHunsperger Motor Company, 
| Corvallis; Williams Motor Company, 
Baker. 





PENNSYLVANIA 
| Rockne—Wolf's Garage, Lititz; 
| Harry Ellenmeyer, Kittanning: For- 
lest Kresge, Saylorsburg; Anderson 
Motor Company, Inc., 
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90@3000 
4.40 | 35.12 | 104@2900 
4.40 | 35.12 | 104@2900 
5.38 | 36.4 
| 368.0 , | 5.30 | 46.9 
} 452.0 ; 5.36 | 37.5 


5.20 | 263 | 60@3000 
5.35 | 25.35 | 82@3400 
5.20 | 33.80 | 100@3400 
5.20 | 39.20 | 125@3200 
5.20 | 39.20 | 125@3200 
5.25 | 33.8 | 115@3300 
5.35 | 25.35 | 75@3400 
5.20 | 27.34 | 75@3600 
5.35 | 25.35 | 79@3400 
5.20 | 33.80 | 90@3400 
5.50 | 20.7 | 70@3200 
4.60 | 24.03 | 50@2600 
5.50 | 30.0 | 65@3400 


5.10 | —— | 100@3100 
—— | 150@3100 | 


| 135@3400 
| 165@3400 
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| 214.7 


217.7 | 
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| 193.0 | 
| 200.5 | 


4% | 
4, | 
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| 398.0 | 5.12 | 

5.45 | aaa 
| 245.4 | 6.50 | 31.25 | 

x4, | 2541 | 5.80) 288 | 

5.00 | 27.34 | 75@3200 

5.40 | 27.61 | 93@3200 

5.47 | 30.10 | 103@3200 


5.38 | 36.4 | 115@3000 | 
5.23 | 39.2 | 125 
| 150@3400 | 


5.25 | 50.7 
Ax4% | 315.2 | 5.50 | 33.8 | 125@3400 


4x4 | 490.8 | 6.00 | 625 
; 201.3 510 | 234 | 
6 | 2474] 5.10 | 288 | 
& | 260.8 | 5.25] 312 | 
| 322.0 | 5.25 | 364 | 
l 
| 
l 
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90@3400 


x5 =| 384.0 | 


70@3000 
85@3200 
100@3400 
125@3600 
125@3600 
74@3200 
87@3350 
~150@3600 


- 322.0 | 5.25 | 36.4 


5.80 | 26.3 
5.90 | 28.8 
390.0 | 6.00 | 50.6 
6.00 | 32.5 | 110@3200 
| 384.8 | 6.00 | 39.2 | 135@3200 
| 320.0 | 8.00 | 32.50 | 110@3200 
5.00 | 3645 | 115@3200 
5.00 | 36.45 | 120@2200 
| 125@3000 
| 150@3200 
| 140@3200 


65@3000 


| 320.0 


98 | 5.05 | 50.7 
4.90 | 21.03 | 
~ 5.10 | | “26.3 


5.20 | 37.8 
5.30 | 234 | 
5.30 | 36.48 | 125 @3300 
5.30 | 36.48 | 125@3300 
5.37 | 90@3300 
5. 85@3200 
5. 


| 200.0 | 
85@3200 


| 230.0 
| 358 | 
| 358 | 
x43, | 268.6 | 
%x5 =| 268.3 | 
| 268.3 | 
x43 | 268.6 | 
| 189.8 | 
} 205.3 | 
230.0 
x3% | 221.0 | 
Y, | 250.4 | 
| 337.0 | 
| 241.5 | 
(oa 
| 322: | 


193. 


5.10 | 25.4 _|_72@3200 


~ 5.00 | 25.4 
5.00 | 30.0 
5.20 | 30.0 
5.10 | 39.2 
5.50 | 27.3 | 
5.50 | 36.4 
5.10 | 36.4 
26 | 25.35 | 
26 | 31.25 | 
0 | 27.34 | 
5 | 20.70 | 


| 122@3200 


| 156@3900 


65@3400 
80@3200 
87@3200 


| 
| 245 
| 255. 
| 177. 3400 


0] 5. 
4/| 5 
0| 55 
9| 55 


Graham Sales Company, Blooms- | dry & Machinery Company, Hills- 


burg; Shettel Brothers, Mechanics- 
burg; Punxsutawney Nash Motors, 
Punxsutawney; Clark E. Blecher, 
Danville; Harry F. Knight, West 
Salisbury; Roy L. Rhodes, Boyer- 
town; E. E. Van Scoy, Inc., Con- 
nellsville; Garnett & Kramer Motor 
Sales, Philadelphia; Warren Street 
Garage, Tunkhannock; Frank G. 
Wilson, Oxford. 

Studebaker—Anderson Motor Com- 
pany, Inc., Hanover. 

SOUTH CAROLINA 

Nash—Sinkler-Cadillac Company, 
Greenville. 

TENNESSEE 

Rockne—Citizens Auto Company, 
Union City; C. Giardina, Martin. 

Willys-Overland—Auto Sales & 
Service Company, McMinnville; 
Wenger Auto Company, Winchester. 

TEXAS 

Nash—Fred M. Allison Motors, 
Corsicana. 

Rockne — North Texas Garage, 
Gainesville; Western Auto Ex- 
change, Wichita Falls; McAllen 
Motor Company, McAllen; Hughes 
Motor Company, Inc., Abilene; Ter- 
Tyler; Monarch Foun- 


|George Kippenhan, 





boro; A, W. Fulcher, Mineola; Pecos 
Battery Company, Pecos; Willard 
H. Leicht Aut®- Company, Beau- 
mont; Carter Auto Company, Gal- 
yeston. 
UTAH 

Rockne — Arns Garage, Cedar 
City; Superior Sales Company, Mil- 
ford; Miller Garage, Beaver. 

WASHINGTON 

Rockne—Juros & Juris, Cle Elum; 
Scott Motor Company, Olympia; 
Ogle & Davis, Inc., Aberdeen; We- 
natchee Produce Company, Wenat- 
chee. 

WEST VIRGINIA 

Rockne—Messick’s Garage, Mar- 

tinsburg. 
WISCONSIN 

Nash—Nash Kenosha Sales Com- 
pany (distributor), Kenosha. 

Rockne—F. C. Webber, Delafield; 
Kewaskum. 
Willys-Overland—Hayward Motor 


| Service Company, Hayward. 


WYOMING 
Willys-Overland—Rappuhn Motor 
Company, Sheridan; Mentz Motor 
Company, Cheyenne, 
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BUFFALO DISTRIBUTORS TO 
SELL DE SOTO-PLYMOUTH 


Buffalo, N. Y., May 6—The Buf- 
falo Distributors, Inc., has been or- 
ganized by Donald F, McNerney, 
vice-president and general manager, 
and associates to establish and op- 
erate a De Soto-Plymouth distribu- 
torship in the western New York 
area. The new concern has leased 


quarters at 1227-29 Main St., where ~ ~* 


adequate display facilities have been 
provided. Service work will be done 
for the new company by the firm of 
W. E. Biggers, Inc., Dodge distribu- 
tor here. 


NEW ELECTRIC STATION 
Ansonia, Conn., May 6.—Fitzpat- 
rick’s Battery & Electric Service 
Station has been opened at 14 
Maple Street by Frank Fitzpatrick, 
formerly of the partnership of Gans 
& Fitzpatrick. 


MOVES PARTS DEPARTMENT 

Jacksonville, Fla., May 6.—William 
A. Estaver Company, local Hupmo- 
bile and Willys-Overland distributor, 
announced yesterday the removal of 
its parts and service department to 
712 Hogan St, 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 











































































































3 Transmission 2 © 
wl Se 2 2 be z 
Make and Model | + » o |s S < g & te 
as 13] . fi 68 a 88 Es 
e a oe 
me = |n ad 2 2 ) Zo nw 
Auburn 8-100 | Chain Del-R |*Del-R-S Long | D |3|SM-LGS-F | U | Col | *4.70 ; M Ross | S 56%, | Own | Bijur | 17x6.00 
Auburn 12-160 | wink Del-R |*Del-R-S Long , D | 3 | SM-LGS-F | M!Co)} % | *4.55 | Bendix Ross | S 563%, | Own Bijur |*17x6.00 
Austin | Gear Aut-L |*Aut-L Rock ; WG| 3 [| — _1S8{Sal_ % |-525 M  Say-B/ Cant | Own | Al-Z | 18x3.%5 
Buick 32-50 Tex Del-R | Del-R “Own | O |3|SM-BW-F ,O| Own % , 460 Own Sag |S 56 | Tryon | Al-Z | 18x550 
Buick 32-60 Tex Del-R | Del-R *Own| O |3|SM-BW-F |O]| Own % | 454 Own Sag S 55% | Own | Al-Z | 18x6.00 
Buick 32-80 Tex Del-R | Del-R *Own |; O |3|SM-BW-F |O | Own % | 427 Own Sag |S 58% | Own Al-Z | 18x7.00 
Buick 32-90 | Tex _Del-R | Del-R _ “Own | O |3!SM-BW-F | O | Own % | 427 Own Sag 8 58% Own | Al-Z | 18x7.00 
Cadillac 355 B | Morse Del-R | Del-R Own | O |3 | SM-F “TS Own % | 460.OwnM Sag|S58 | Own | Alem | 17x700 
Cadillac 370 B | Morse Del-R | Del-R Own O |3/|SM-F |S Ovn % | 480 OwnM Sag|S58 | Own Alem. | 17x7.00 
Cadillae 452 B | Morse Del-R_ Del-R Own O | 31 SM-F 1S: Own % | 4.64 Own sag |S 60 |Own | Alem | 18x7.50 
Chevrolet [= Del-R_*Del-R_Own | O 1 31SM-F |=] Own %@ | ——|— Sag {S54 | ——" | Alem_| 18x5.25 
Chrysler 6 | Chain Del-R Del-R “—|;O |3|—PFP }—| Own % | 460!H Own S 53% |—— | Alem | 18x5.50 
Chrysler 8 | Chain Del-R Del-R "—-|O|4(|—F —| Own % | 430 H Gem S 54% | — Alem | 17x6.50 
Chrysler Imp. 8 i | Chain Del-R Del-R *_ | oO | 4 | —- FF — | Own % 4.10 | H Gem S 57% | — Al-Z | 17x'7.00 
Chrysler Imp.%Cus./ Chain Del-R Del-R fn) @ 14) am 9 —|Own % | 410'H Gem ‘|S 57% i — | Al-z | 17x750 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R Long | D | 3 | — | *4 Col F | 480) H Gem |S 62 | Own _| Bijur | 18x70 
De Sotp Siz | Chain Del-R_ Del-R_ *Own | O |3/[——F |S|Own % | 462 1H Own | S 53% | —— | Alem | 18x5.25 
De Vaux 6-80 | Morse Aut-L |*Aut-L Borg! W|3|— |S tAD % | 440 M_ *W 1S 54% | Tryon | Al-Z | 19x5.25 
Dodge Six DL == | Chain Del-R | — —|O |3|—F |—| Own % | 460 'H Own S 54% |—— | Al-Z | 18x550 
Dodge Eight DK | Chain Del-R| Del-R = *— |O |3|——F |— Own % | 410 /H Gem S55 |— | Al-Z | 18x6.00 
Essex Gr. Su. 6 | Morse Aut-L *Aut-L-S Own! O |31|SM-WG-F |S | Own % | 463| Bendix Gem |S 54% Own | Alem | 18x5.25 
—s A | Var-G Own /*Own Own| O|3|S5M |O]|own % | 4111M Gem |S-Tr39 | Own | Al-Z | 18x5.25 
ord V8 | Var-G Own |*Own Own O |3/SM |O | Own % 411 |M _Gem | S-Tr_ | Own Al-Z | 18x5.25 
Mower 9 Airman Chain Del-R *Del-R-S — | W1|3|SM-BWF |M|— % | 473;H Gem El 42 | — | Al-Z | 19x650 
ran V-12 Chain Del-R |*Del-R-S Long | W | 3|SM-BW-F |M/Col 4 4.45 | H _Ross | S 60 | Fafnir | Al-Z | 17x7.50 
——— 6 Link Del-R/| Del-R Long ;WG|3|WG-F |Uj|Sal % | 445|H Ross |S 54 | ERS | Al-Z | 17x550 
raham, Bl.-Str. | Link Del-R | Del-R_ Long ,|WG/|3|SM-WG-F |S |Sal_% | 430/H Ross |S 54 | ERS | Al-Z | 17x6.00 
le *Aut-L-S Own O |3|SM-WG-F |S | Own % | 1463 | Bendix Gem | S 54% Own | Alem |*17x6.00 
— os 216 | Chain Aut-L |*A-L-S-§ Borg WG|3|SM-WG-F | Mj) Spic % | 454 M Ross S53 | Tryon | Al-Z | 18x550 
ohn 222 | Morse Aut-L |*A-L-S-§ Borg WG/3|SM-WG-F | U | Own % | 436 |M Gem ; S 57% | — Al-Z | 17x6.00 
Hupmobile 226 | More _Aut-L |*A-L-S-§ Long D |3|SM-DG-F | U0 | Own % | 436'M Gem |S 57% |—— | Al-Z | 17x6.50 
- Saile 345 B_ | Morse Del-R | Del-R_ Own O | 3 | SM-F 'S Own % | 460; OwnM Sag/S58 | Own Alem | 17x7.00 
a ~~ | Chain Aut-L |*Aut-L Long | O [3 | SM-F [S| Own F | 458 |*Bendix Own |S 62 | Own | Alem | 18x7.00 
‘Sioos a Chain Aut-L |*Aut-L Long! O | 3 | SM-F |S | Own PF | 458 |/*Bendix Own |S 62 | Own | Alem | 18x750 
—— : | Diam Del-R |*Del-R “—|—13)] 5M "7S Spic % | 408 | Bendix Ross| S57 |—— Alem | 18x600 
i rmon 16 | Diam Del-R | Del-R _*Rus | M|3/|SM {1S Spic % | 3.78 | Bendix Ross S 59% | —— Alem 18x7 00 
oon geen | Chain Aut-L /*A-L-S-§ Borg) O |3|SM-DG-F |O] Own % | 470;M Ross|/S54 | ERS Alem | 18x5.26 
shaah, — - Eight! Chain Aut-L |*A-L-S-§ Borg] O |3|SM-DG-F |O Own % | 445.M Ross | S 54 | ERS Alem | 18x5.50 
Nasb ‘te. Eight | Chain *Aut-L |*A-L-S-§ Borg] O |3|SM-DG-F |O Own % | 443 Bendix Gem |S 55%) * | Bijur | 17x6 50 
o- fae Eight | Chain *Aut-L |*A-L-S-§ Borg} O |3|SM-DG-F |O Own % | 450, Bendix Gem |S 57% | * | Bijur | 18x7.00 
wash Ambas. Eight; Chain *Aut-L |*A-L-S-§ Borg) O |3|SM-DG-F |O Own % | 450 Bendix Gem |S 57% | ° Bijur | 18x7.00 
ao F-32 | Chain Del-R | Del-R Borg | M|3|SM-BW-F |S)! Own % | 456) Bendix Sag S 54% | Tryon Al-Z | 17x6.00 
smobile L-32 | Chain Del-R ; Del-R' Borg! M|3|SM-BW-F |S Own % | 4.77 | Bendix. Sag S 54% 1/| Tryon  Al-Z | 17x6.00 
ree Twin Six Morse — -— ‘Long O 13] SM |— own % | — 1M Own 8 60% | Own | —— | 19x7.00 
eeaeen — 8 |Morse NE |*Dyn Long, O |4|SM +M Own % | 466|M Own ;S 60% | Own | Bijur | 6.50x'9 
Seaieaa ean L.8 | Morse NE |*Dyn Long | O | 4| SM |M Own % | 466|M Own | S 60% | Owr Bijur | 7.00x19 
a ght 8 | Morse NE |*Dyn *Long |} O |3|SM |M. Own % | 466|M Own |S 56 | Own | Alem | 17x6.50 
ey “oe Mas. | Morse Aut-L |*Aut-L Rock |WG|3 | WG-F Sj Sal % 445 ' Bendix Ross /S 60 | Rub B |} Alem | 31x6.00 
eerless Custom 8 | Morse Aut-L |*Aut-L Rock |WG/|3| WG-F S|Sal % | 4.80 | Bendix Ross-| S60 | Rub B | Alem | 31x6.50 
ame sca 54 Chain Del-R |*Del-R-S Long | O | 3 | SM-F “S | Own 4% | 442 Bendix Ross | S 61 Faf | Myers | 18x6.50 
— 52 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F | S| Own % | 442! Bendix Ross|}S61 |Faf | Myers | 18x7,00 
erce-Arrow 53__| Chain _Del-R |*Del-R-S Long | O | 3 | SM-F |S! Own % | 458! Bendix Ross!S61 | Faf | Myers | 18x7 00 
eae | Var _Del-R | Del-R_ *Own| O | 3 | BW-F |O! Own % | 433 |H War | 8 53% |—— | Al-Z | 18x5.25 
—aee © | Chain Del-R | Del-R —|—)|—| aeee- —| Own % 455 Bendix Sag|S54 |Inlox | — | 18x5.25 
Pontiac V-8 | Link _Del-R_, Del-R —| = {=| Sucpw-r | —l own % | 422 | Bendix Sag | 8 54% 1— | — {| 17x6.00 
_ Fly. Cloud “S” | Chain — *-s —7O |3|SM-F [S) own % | 460|H Ross’ S55 | Tryon | AL-Z | 17x5.50 
= Royale 8-35 | Morse Del-R | Del-R-§ Long ; O |3| SM U | Own % | 407 !H Ross | S 57% | Own | Far | 6.50x18 
4 o Royale 8-31 Morse Del-R | Del-R-§ Long . 0 | 3 | SM U Own % |} 407 |H Ross j S 5742 | Own ‘' Al-Z 6.50x18 
oo Link Del-R |*Del-R Long | O | 3 | SM u! Own % | 442!H Ross |S 55% | Tryon | Al-Z | 17%6.0 
co 6-21 | Morse Del-R |*Del-R Long | O |3| SM U! Own % | 407/H Ross | S 55% | Tryon | Al-Z | 17x6.00 
~~ Fly. Cloud 6-25, Morse Del-R |*Del-R Long | O|3{SM U | Own % 442 |H Ross | S 55% | Own | Al-Z 17x6.50 
noo ea Link _Del-R |*Del-R_ Long | 0 |3]| SM U | Own % 442 |H Ross | S 55%, | Own | Al-Z | 17x6.50 
ockne 6-65 ‘ Morse Aut-L |*Aut-L-S Borg | O | 3 | SM-BW-F Mis im | endi ” Ae 5 
-BW- pic % 4.27 | Bendix Ross | S 54 Tryon | Al-Z 18x5.23 
poke 8 | Chain Aut-L |*Aut-L-S Borg | O | 3 | SM-BW-F | m | Own % | 473 | Bendix Ross|S 54 | Tryon | Al-Z | 18x5.59 
Studebaker 6-55 | Chain Del-R |*Del-R-S Long | O |3]|SM-BW-F |S Own #; 4.27 | Bendix Ross|S 54 | Tr 5.5 
| - - , 2 . yon | Alem 18x5.50 
Studebaker Dict. 62| Cel Del-R |*Del-R-S Long | O | 3|SM-BW-F |S| Own % | 473 Bendix Ross | S54 | Tryon | Alem | 18x5.50 
Studebaker Com. 71} Cel Del-R |*Del-R-S Long | O |3| SM-BW-F |S! Own % 4.73; Bendix Ross |S 56 | Faf Alem | 18x6.00 
Studebaker Pres. 91| Var-G Del-R |*Del-R-S Borg | O | 3|SM-BW-F |S | Own % | 431! Bendix Ross/|S 60 | Faf | Alem | 18x6.59 
Stutz LAA |Link Del-R | Del-R- Borg | D | 4) — —TUT1 Sal % | 4% | H Gem S60 | Own | Bijur | 19x6.00 
Stutz SV-16 |Link Del-R Del-R- Long | M|3{SM |M Tim % | 4.75 | H Gem S 62% |Own  Bijur | 20x6.50 
Stutz DV-32 |Link _Del-R | Del-R Long! M|3|SM iM Tim % | 450 | H— Gem S 62% | Own | Bijur’| 20x7.00 
Willys-Ov'land 6-90 | Link  Aut-L |*Aut-L —T 0 13|SM-BW-F | S|Own % | 460 Bendix Own|S51 | Tryon | Alem | 18x5.25 
Willys-Ov'land 8-88 | Link Aut-L |*Aut-L *Borg | O | 3| SM-BW-F | S| Own % | 440 | Bendix Ross | S56 | Tryon | Alem | 18x5.50 
Willys-Kni. 66-D |Link  Aut-L |*Aut-L —-|0o|{3 | SM-BW-F | Sj Own % | 418] Bendix Gem |S 56 | Tryon | Alem | 17x6.00 
Willys-Knight 95 |Link Aut-L |*Aut-L —|0O1}|3|SM-BW-F |S/ Own % | 489 Bendix Gem|S 51 | Tryon | Alem | 18x5.50 
Se a eee Se = OS eee 1 | Tryon | J 5.51 
KEY TO ABBREVATIONS Remy; py Owen-Dyneto Corp.; N E, lator Company; wat. Patnir _ Bearing Ww. E. FERRIS NAMED 
- " . . 5 > . ato roducts, c.: 
gs Cpestin, peptere 3 | pusseneer "Nash, —Indicates twin _tgnitton, ’ Inlox~Iniand cite: (C0.: *Tryon, front. HUPMOBILE DISTRIBUTOR 
ei t ® t " i i . . 7 . ° . rear. nies 
ee fae See sStartix “optional equipment. — clasie Lubrieator—-Alem. Alemite; “Al-z, Syracuse, N. Y., May 6—W. E. 


Wheel Base—‘Over all iength of chassis 
instead of wheel base, which manufac- 


Clutch—Borg, Borg & Beck: Br-L, Brown- 


Lipe: Reck. Rockford Machine: Long 
turers refuse to give. Long Clutch Company: Rus, Russel) 
Engine Make—Con Continental: Lyc. Ly-| Mfg. Co. *Bendix Clutch Control. 
coming. “Air-cooled with spot tempera- Transmission Make—D, Detroit Gear; WG 
ture ' control. {Thermo syphon water Warner Gear Company; M, Muncie Gear 
circulation. §Floating power. Company; O, Own; N, New Process Gea! 
Thermostat--Bish-Bab, Bishop & Babcock. Corp.: Ww. Warner Corp. 
Dole, Dole Valve Co., Chicago, Ill.; Ful, *Franklin Transcontinent models are 


Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront Var, various makes. 

Valve Arrangement—L, L head; H. horl- 
zontal. O, overhead; K, sleeve valve: 
LV, V-type L head. 

Piston Material—*Alum, aluminum wil! 
invar struts Alum, aluminum alloy’ Cl 
cast iron; S. St, semi-steel; Lo-Ex, Alu- 
minum Corporation of America. 

Qil Purifier—Wal, Wall; Han, Handy; AC, 
AC Spark Plug Company: Ste, Stewart- 
Warner; Ski, Skinner; Flo, Floato; Cuno, 
Cuno Engineering Corp; Pur, Purolator 
*Using both Floato and Skinner. 
+Using AC with Ploato attachment. 
**Using both AC and Purolator. 

Fuel Cleancr—AC, AC Spark Plug Co.; Gas, 





equipped 


with both Warner and Detroit 


3 or 4 speed gear sets, according to body 


type. 


Transmission ge Detroit Gear 
Mathine Co.; Li 


& 
GS, The LGS Corp.; F. 


Free Wheeling; SM, Synchro Mesh: BW 


Borg-Warner: 


NP—New Process Gear 


Corp.: WG, Warner Gear Co 


Universals— 
8S. Spicer 


U, 
Mfg. Corp.; O, 


Detroit Universal Products: 
Own, M, Me- 


chanics Universal Joint Company. 
*Cord using Detroit Universal Products 
and Mechanica! Universa) Joint Co. 
; Rear Ax'e— 
Spic, Spicer Mfg. Corp.; Tim, Timken’ 


N.P., New 


floating; 34, 


Col. Columbia; Sai, Salisbury, 


Process Gear Corp.; 4%, Semi- 
% floating; F, Full floating; 


tAdams used on custom models 


Gascoiator; Ste, Stewart-Warner: Til | Ratio—*Dua! ratio optional; Hudson 132- 
Tillotson: V-S. Van Sicklen in. whee] base models have rear axle 
Carburetor—Sch, Wheeler Schebler; Zen | ratio of 5.10 
Zenith; Mar, Marvel: Car, Carter; Str.| Brakes—H, hydraulic; M, mechanical; 
Stromberg: DL, Detroit Lubricator; Til, Bendix, Bendix Brake Corp. *Equipped 
Tillotson: B&B, Borg & Beck. with Vacuum Booster 
Air, Cleaner—AC, AC Spark Plug Com | Steering Gear—Gem, Gemmer; Ross, Ross 
pany; AM, Air Maze; Un. United; Til | Gear and Tool Company; Sag, Saginuw 
Tillotson Séy-B Seylor-Beall Manufacturing Com 


Front Enc Drive—Link, Link Belt; lex, 





pany; War, 


Warner; N.P., New Process 


Texolite; Cel, Celeron: Diam. Diamocd Gear Corp t+tRoss used on custom models 
Chain; Morse, Morse Chain Company:;} Rear Springs — S. semi-elliptic; El, tui 
Var, various makes of chains: Var-G } elliptic; Cant, semi-cantilever; S-Tr 


various makes of gears. 
ignition, 


semi-transverse 


Generator and Starter—Ant-L.!/ Spring Shackles—‘1 rvon, 
Auto-Lite; A-L, Auto-Lite; Del-R, Delco- Company; Rub B, Rubber Shock Insu- 


Willys-Morrow 


Bijur Lubricating 


Alemite Zerk; Bijur, 
Myers—Chassis 


Corp.; Far, Farval. 
Lubricating Co. 
Tires—Auburn 12. custom models equipped 
with 17x6.50 

*Hudson 132-in. wheel base models 
equipped with tires 17x6.50. Stutz 145- 
inch wheelbase models have 20x7.00 
tires 


HARTFORD DEALER MOVES 

Hartford, Conn., May 6.—The Har- 
ry A. King Motor Company, Auburn, 
Cord, Plymouth and Dodge dealer- 
ship, has moved its showrooms and 
service quarters from 17-11 Wyllys 
St. to 256-258 Main St., where 
larger space is available. Display 
rooms will contain about three 
times as much area, and the size 
of the service department will be 
doubled. Harry A. King heads the 
concern. 





BUYS BROTHER’S INTEREST 

Atlantic, Ia. May 6.— William 
Linke is sole owner of the Linke 
Brothers’ Chevrolet Company, hav- 
ing purchased all interests of a 
brother, Walter F. Linke, in a part- 
nership. 


Ferris, Hupmobile dealer in Syra- 
cuse for the past eight years, has 
been appointed distributor of Hup- 


mobile cars in the central New York 
territory, succeeding the firm of 
Fred J. O'Neil, Inc. Headquarters 
will be continued in present quarters | 
at 1501 South Salina St. 


FOSS-HUGHES EXPANDS 
Philadelphia, May 6.—A new) 
Studebaker retail sales and service 
branch of the Foss-Hughes Com- 
pany, local Studebaker distributor, 
has been opened at 4634-40 North 
Broad St., with M. S. Copeland in 
charge. Mr. Copeland has been en- 
gaged in Studebaker retail and| 
wholesale sales work for the last | 
twelve years. \ 


DEALERSHIP CHARTERED 
Thomaston, Conn., May 6.—In- | 
corporation papers have been filed 
for Thomaston Motors, Inc., with 
authorized capital of $10,000, of 
which $2,050 is paid. Incorporators 
are I. L. Norton, Violet Rasinsky and 
Frances Norton. 











Notice 


Please see the fifth column to 
the left, giving steering gear 
information. Notice the out- 
standing Ross predominance. 
This preference for Ross ex- 
ists not only in the passenger 
car field, but in the truck and 
bus field and other divisions 
of the automotive industry as 
well. Passenger car figures 


ROSS 


29 


* 


FIRST 
Competitor 


zO 


* 


SECOND 
Competitor 


13 


* 


‘THIRD 
Competitor 


2 


* 


Build Their 
Own 


10 


ROSS 


CAM AND LEVER 
STEERING 


Roller Mounted 


* 


206 


Engineering Staffs 
Prefer Ross 
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Production -- Engineering -- Factory | 


Hacksaw Blade Reclaimer IRONCLAD IGNITION | HIGH-SPEED REBORER | SHAPER TOOL LIFTER: 


COILS Gould & Eberhardt, Newark, N. J. 

. are offering a device for lifting cut- 

The Doran Ignition Company, ting tool shapers from the work on 
Providence, R. L., is putting out an 


S a ‘ the return stroke of the ram. This 
Ironclad. ‘The coll, it is stated, ts meme any Pe See 2. ae 
contained in a seamless drawn shell, crank shapers manufactured by this 
the top edge being spun over a bake- company, some of which have been 
lite head to make an airtight job. described in Automotive Daily News. 
The windings are attached to the The lifter was designed especially 
head and are surrounded by an air for operation with cemented-earbide 


space to permit expansion and con- tools. : . 
traction without injury. In operation the lifter automati- 


The company is also bringing out cally raises the too] clear of the work 


a bracket for this coil, adjustable to on the return stroke, and it again 
three standard positions, base drops into place at the beginning of 


mounting, side mounting or through each cutting stroke. 

the dash, There are no detachable There is a compensating arrange- 
The L. & L. Manufacturing Com- knob on the front of the machine to| Parts on the bracket. Attention is cad saane eapeumae a 
pany, East Orange, N. J., is market- engage a feed clutch. tan care a Gane a tool slide and also of any angular 
ing a hacksaw blade reclaiming ma- The blade which is being ground| these contacts is made in the form setting of the tool clapper box. This 


chine. It is stated that blades are|is free to float longitudinally and) of a universal joint so that the im- edie aneen = preggers 
ground in this machine at a true| vertically in a narrow adjustable | Pact arm er a ee — changed, When not needed the tool 
right angle with the sides, the’ slot in the holder. When the grind- ae eee a ae ; lifter may be disconnected by pull- 


ae : : ~~ |lever spring is made of special ; ; ; 
method eliminating any negative | ing wheel comes into contact with! bronze alloy to prevent corrosion ing out a plunger in the actuating 
: lever at the side of the clapper box. 


rake. It is also claimed that blades | the blade, this latter positions itself! and breakage. The arm has a one- Ee S 
to ie is made for the operator 







































- 


may be resharpened three times in| as regards the wheel, so that any | Piece insulation body. ‘ ‘ 
aa be ™ The Doran company puts out a to lift the tool at any time clear of 
1is machine, | inaccuracies in the blade teeth are counter display containing an as- | the work on the return stroke with- 
The grinding wheel of the machine compensated _ aan ae eae sortment of thirty-six sets sufficient jon disconnecting the actuating rod. 
missing in the ade the holder |‘ a 
| __ DRILL SETS 


to service every modern car. | 
The Cleveland Twist Drill Com- 








is mounted on a frame swinging al- : , 
= ibe continues to the index and the blade . eee 


ternately up and down through the/ js positioned correctly when the , 
action of a cam. Each successive) wheel reaches the next tooth. As| position of the stroke must be| THE SIMPLICITY lightning high 
tooth is sharpened as the wheel/ the blade is not clamped tight, it| changed to suit different blade| speed reborer, which was described 
swings down and makes contact) does not matter if it has been dis-| widths. This adjustment can be| im a recent issue of Automotive 






























with the blace. During the return! torted by use or otherwise. made in a moment. Daily News pany, Cleveland, O., is marketing 
upward movement of the wheel the The blade is held along the bot-| It is stated that several dozen ————~ | four sets of drills, each in metal 
blade holder indexes the distance of | tom edge by a rest, held up by a| blades can be sharpened with a cases, for users of small drills, The 
one tooth space, This is accom-| weight until the downward pressure | single truing of the wheel. When it QUENCHING TANK drills in each set fit in chromium 





plated stands, which can be used 
on the bench if desired, and then be 
set back in the case to keep the 
drills clean, when the job is finished, 


plished by means of an adjustable | of the grinding wheel overcomes the| is necessary to dress the wheel, a 
cam actuated mechanism at the! resistance of the weight and presses! diamond holder can be applied to| 
front of the machine, including a/| the blade downward. This allows a| the grinding wheel frame in a defi-| N. Ransohoff, Inc., Cincinnati, O., 
paw! that engages a master hacksaW| much longer contact between the| nite relation to the wheel. The/is putting out a mew tank for 
















blade. This master blade is mounted | grinding wheel and each blade tooth| wheel is dished on one side and/|quenching heat-treated work in au-| ‘The drill set No. 51 includes all 
on the front of the table to which! than would be the case if the blade| ground on the edge to the proper|tomobile plants, This device is a| sizes of jobbers’ straight shank car- 
the work holder is fastened. | were held stationary. For this rea-| angle. large tank with an open mouth con-/ pon steel drills from ,'s to %4-inch, 






As each operation is completed,| son, it is stated, the blades can be| The machine is designed for| veyer, to which heat-treated work is | varying in sixty-fourths of an inch. 
the operator of the machine lifts the | sharpened in a minimum number of| bench service. It is twenty-eight |delivered automatically from the! Fach drill fits in its own hole in the 
pawl of the indexing mechanism) passes without burning or anneal-| inches long, fifteen inches wide and | furnace. stand, with the diameter marked 
and pushes the table to the right) ing the teeth. seventeen inches high. The weight} The conveyer carries the work] on the outside. Set No. 58 is the 
until the aGjustment stopscrew at! 4 hydraulic device is provided to| is 240 pounds. A repulsion induction | slowly through the quenching tank; same as 51, except that the drills 
the left end strikes a plug which can| retard the downward movements of| motor of one-sixteenth horse power | and then discharges it. A propeller| are Cle-Forge high speed steel. No. 
be inserted in various tapped holes/ the grinding wheel. The resistance] is provided for the drive. The ma-| wheel and baffle plates keep the| 52 includes all straight shank car- 
in a bar on the front of the base.|of this device can be adjusted in| chine will take blades up to twenty-| water in constant circulation in the; bon steel drills of steel wire gauge 
The tappeed holes make it possible | large or small amounts to fit con-| one inches long and from five-| whole tank. In this way the work] sizes from one to sixty inclusive. 
to condition the plug to suit differ-| ditions. The upward and downward| eighths to one and one-half inches | immediately comes in contact with| No, 58 is the same as 52, except that 
ent lengths of blades. Each opera-| movements of the grinding wheel] wide, and of any thickness and with | the coolest water in the tank to give | the drills are Cle- Forge high speed 






















































tion is begun by pulling out the are always the s > same length, but the any number of teeth per | inch, rapidly and thorough quenching. — Steel. 5 ee S| ee 
CUMULATIVE NEW PASSENGER CAR REGISTRATION STATISTICS, APRIL, 1932 
« Returns for today: Delaware, North Dakota and Wisconsin 

















































AUBURN GROUP CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP) 
P| 4. .t lat. ee catia 
<= ~ = 
States = . oe x 2 
F 3 3 4 : 3 4s 2. rs 3 4 
2 | 3 2 3 S 4 4 | = > D = > 3 
ro ~~ “ e s < 
ii Fa = 5 é 3 3 : om = = 3 3 
< | 08 ry ee pe - o oO 4 } iv & 
Delaware | I ee 1| 39 56 | 11) 3 14| 26 3 157] eh es 29| 226 
Illinois | 95) 02808] 802] 270] ~—S «885 ____ 1825] «522; ti‘ |B 800 ai; 2648) ~—Ssi«i«AB|S 280] 472 __3914 
worth Dakota 1 6 a. -. s..mhmUmlUcm™mDmhUh 7) 20) +1| +a ~t_18i is, 330 
Wisconsin . ih , a me - canemniemmannnennnesatl ge te —78 






_Line Total 130 8 388 388) 358 1282 792 | 32 616 98 4204! 47 416) 697! 



























Group Total | 138 | | l 2416 | l l 824 | | | 6078 
Delaware, 1931 | 4 af oo = 6 6 6 35] 236 1) 237| 39) 5| 207) 7|___—aaj_—at] SCC 
Illinois, 1931 | __-408| 33, 441] 440/242) G08] ~—Ssi25B8|~SC*~<C*«iCSABYS~C*O LT 58, —oaa7] 719) ~~ 139) 4611 98} 720} S929) 72168 
North Dakota, ’31| ee 6] oT 32; 25) 8T[ = 464,—t—~“‘i«s«CS*@SY 465, 42 2; STi | 26 58} s«C 99 
Wisconsin, 1931 108 157] 86) 231, ~-108) 582| 1796) 5 1801} +316 18) 2150) 18} _210/ 421 3133 





































Line Total, 1931 519 40 643 335 887 397| 1675) 65| 1116 164 7539 123} 978) 1452 
Group Total, ’31| 559 | | 2252 | | | 7740 | | | | 11372 
HUDSON GROUP | STUDEBAKER GROUP ILLYS-OV’R’D GR’P NON-AFFILIATED MANUFACTURERS 
| 2 3 | | = | | St: 
ae ad “ = ' State 
States _ can. ‘a 3 at ie 3 £ gs | 82] 8 ze S,| Totals 
| 5 Z 2» | s n n= a an a = = 
ss S i8e) a) q |2¢\/2F/ 3 >i dtai lL liatalel 
4 3 3s ]/84! & 3 3 S3/ 38 3 » Z Z 5 : 4 3 g Ze 
~ a el a ~ SBS BE" |] a fe S = = | Z é = 
Delaware | 7 2 9| 7 4| 11| 3 3] | 1 1 l 10! 8| ] 
Illinois | 18 73,258 | 35| 137,266) 438] 175) S26] Si |SSCidA]CSC*«éiaXzC 102). «137; ~=St*sé«<“Y:C*é‘“‘ G|SC«dCMB|s— 2G} ss 982 
North Dakota | 6 1 | oe ee — Se ane oe = : 1 : 
















Wisconsin 






Line Total 

























Group Total | 430 | 583 | 
Delaw are, 1931 i wm 9 cs 96) Pe re | 3| 4| : 
Mlinois, 1931 | 366) 152, 1B] 502; «SAT || Sis 6|SSC«iTYPSSCSCST|~SC*~“‘«é‘iYS:~C*«‘iCMSSC*“‘iG,:SCS~SC«A|S~CCYSCATQ]_ OS __137|__ 17,008 
North Dakota, ’31] T 4 a fp 27; ~—~«67 ‘ae a — | | ©... 1 nna 
Sa A a : a - — - - We @ 













Wise onsin, 1931 


Line Total, 1931 | 602 234 | 


Group Total, '31| 836] 


*Not in production 






